Phrasal Verbs 24 – 26
(Idiom Headings)
‘Best of both worlds’ 

When I made my mind up to relocate to Cork, I knew I was taking on a big responsibility. I was also taking a big chance. Working in Cork meant that I would be getting the chance to see my family more often, while also developing my career. I spent a lot of time looking into the pros and cons of working there, checking out different parts of Cork for accommodation. I asked around amongst my friends regarding the best places to live, while also thinking back to when I moved to Dublin and the difficulties I had settling in. I prayed that it would work out. Being closer to family and moving on in my career really was the best of both worlds. I had turned down offers to move back to Cork before, without ever really thinking it over. I just knew the time was right and that I should make my decision and stick to it. All of my family and my girlfriend backed me up on it, which made the decision a lot easier. All that was left for me to do was to put my resignation letter together and hand it in. No matter how badly the boss would take it the news, I knew I couldn’t put it off any longer. I was looking forward to going sailing again off the south coast of Cork, something I could now do more regularly once I moved. 
‘Cut Corners’

One of the most dangerous aspects of flying was revealed by the documentary ‘Air Crash Investigation’. In an episode entitled ‘Cutting Corners’, the makers explored the dark side of the airline industry and how it goes about maximising profit. In an effort to drive up profits, one airline decided to cut back on its maintenance times in relation to each aircraft. In some cases, instead of giving the aircraft a thorough going over, they would simply check over the main structural parts of the planes while looking over the instruments and navigation. In a few cases, it was found out later that they had simply made up maintenance logs in relation to engine performance and rudder stability. The thought of it scared me half to death! When one employee tried to point this out to the airline bosses, he was continually picked on by his managers and eventually let go within three months. All passengers and flight crew in the airline business count on the thorough professionalism of the maintenance crews and place their trust in the company to follow rigorous safety measures. They also expect them to carry out proper investigations into allegations of low maintenance standards, rather than covering them up. Sadly, all of this profiteering came back to haunt two airlines when some of their aircraft suddenly dropped out of the sky due to massive structural failures. These failures could easily have been found out with a proper maintenance procedure. With a massive payoff to the families of the passengers, the airline companies involved just got away with it completely. In my opinion, they should all have been charged with manslaughter. I just couldn’t get my head around it!
‘Cross that Bridge when we come to it’
When planning to open a new business, it’s important to set out some important ground rules. To begin with, most of your cash turnover should be re-invested in the business to make it grow. When you set up a new business, it’s important to look into as many ways of selling your product as possible. If you don’t want your company to fall apart, it’s important to find out how similar businesses usually fail. Waste must be cut down, while overly-costly practises must be cut out completely, no matter how attractive they may seem. It’s an easy trap to fall into; believing that investing in expensive, cutting-edge software will guarantee success, while in actual fact it may hasten the collapse of your new, fledgling business.  A short-term to medium-term plan is also important. Putting off major costs until later is a good idea when trying to get a business off the ground. Keep your cash flow healthy and don’t spend large amounts of money on systems or products you don’t need until later. ‘Cross that bridge when you come to it’. Also, difficulties may come up which may require looking in to. If you can’t figure these out, it may be wise to call in some outside help. Finally, it is wise to keep an eye on your competitors. You may come across some clever ideas for marketing or selling your products. 
